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BOOK -DETAIL

S.NO. | SUBJECT BOOK NAME WRITER NAME PUBLISHER

1 INTERNET & E-COMMERCE Internet and E- Brian F. Fitzgerald Thomson Reuters(Professional)
commerce Law, Australia
Business and
Policy

2 BRAND MANAGEMENT B2B Brand Philip Kotler, Waldemar Springer Science & Business Media
Management Pfoertsch

3 COMMUNICATION IN BUSINESS & | Successful Malra Treece, Betty A. Prentice Hall

MANAGEMENT Communication Kleen

for Business and
Management

4 SALESMANSHIP Salesmanship A. W. Shaw Sales personnel

and Sales
Management
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